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Beekley Hospital Systems has pioneered (2 S/T IL 
the hospital forms industry f for 20 years. 
Most of the nation’s hospitals use the 
mounts we invented. And hundreds of 


hospitals across the country rely on 


Beekley for complete service — from 


custom design of entire programs to 
simple forms manufacturing. 

That same expertise has led to 
our long and happy relationship with 
business forms distributors. We’re 
specialists in a field which is a criti- 
cal market for the industry. 

Our products are of the 
utmost eality — from our Data- 
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Requisition Sets to our Cardio-Mounts® 


—and our service is justly famed. 
Delivering products tailored to the 
client’s need, quickly and econom- 
ically, is essential to our business. 

Providing our representatives 
with the right sales aids, per- 
sonalized support and precise 
recommendations for solving 

their customers’ problems makes 
our products virtually self-selling. 
Write today or call us, and 


we'll provide you with everything you 


need to sew up sales. 


BEEKLEY HOSPITAL SYSTEMS 
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You CAN 
Tell a Book by its Cover 


Wisco’s Envelope Catalog takes 
on a new look! We've designed a 
refreshing new cover for our 
“envelope showroom”. Once you've 
looked inside, you'll find the same 
great selection of competitively 
priced high quality regular and 
window envelopes. Each one 
designed to fully maximize your 
profits. Let Wisco bring added 
revenue to your business. Send for 
your free copy today. 


eeeeeeeeeeCOUPONeseeeeeees 
WISCO ENVELOPE COMPANY, INC. 
3800 HAWTHORNE COURT, DEPT. R-1276 
WAUKEGAN INDUSTRIAL CENTRE 
WAUKEGAN, ILLINOIS 60085 

Yes! Please rush ine my copy of the Wisco 
Envelope Catalog. | understand there is no 
obligation 


COMPANY 
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